
LET OUR EXPERTS HELP TAKE 
YOUR PORTFOLIO TO THE NEXT LEVEL.

ALTERNATIVE
MARKETS
SOLUTIONS®
A UNIVERSE OF ALTERNATIVES.
FOR UNIQUE INSURANCE NEEDS.



Do you require:
• Insight into how enhanced portfolios may help support operating ratios without an increase in risk profile
• Better diversified investments and modern asset allocation, without layers of complexity
• Easy access to top-tier managers, guided by insurance asset management experts
• Innovative solutions to offset the opportunity cost assumed by holding too much liquidity
• A clear roadmap to alternative investing, without the burden of performing diligence and ongoing management internally

If so, Alternative Markets Solutions® may be appropriate for you. 

PERCEPTIONS
1. Alternatives are too risky for us. 

 

2. Alternatives are too complicated and 
reporting is a headache. 

3. Given the strength of the equity market, there 
is no need to make a change. 

4. Allocating to hedge fund-of-funds (or mutual 
fund) meets our growth needs. 

5. Owning unique asset classes (mezzanine debt, 
an energy L.P.) is sufficient exposure.

HELPING TO MAXIMIZE PORTFOLIO 
POTENTIAL: KEY POTENTIAL BENEFITS

Potential Benefit 1: Alternatives May Offer Enhanced 
Performance
Even a small allocation (5% or less, as in Figure 1) 
to alternatives may enhance the performance and 
efficiency of an asset portfolio (goal of maintaining 
performance while potentially decreasing risk). This 
helps support Return on Equity, surplus growth, 
capacity ratios, and other key metrics.

TRUTHS
1. Many of the alternative asset classes have historically had lower risk than 

public equities. Choosing not to diversify the portfolio may increase risk. 

2. An appropriate risk-managed and comprehensive framework could offer 
a clear guide to investing in alternatives. 

3. It is important to diversify the core portfolio before the market cycle 
changes and value erodes.  

4. The alternative universe is complex, and one fund is unlikely to achieve 
the desired goals of the portfolio or the business. 

5. Allocating to assets without considering the broader objectives of the 
portfolio may result in layering additional, unintended risks.

Alternative Markets Solutions®: Think Differently

ALTERNATIVE MARKETS SOLUTIONS®
Insurance Expertise. Alternative Advice.

Source: Hedge Fund Research Index (HFRI), Bloomberg.
Fixed Income represented by the Bloomberg Barclays Aggregate Index. US Equity  represented by S&P 500 
Index. Alts represented by HFRI Fund Weighted Composite. 
Past performance is not a guarantee of future results. Investors cannot invest directly in an index, and unman-
aged returns do not reflect any fees, expenses, or sales charges. Diversification does not ensure a profit or protect 
against market loss.

FIGURE 1: PERFORMANCE ENHANCEMENT
monthly returns, trailing 25 years ending December 2017, rebalanced annually
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Think Differently
Potential Benefit 2: Alternatives May Offer Reduced 
Volatility
Volatility can be highly destructive. Alternatives exhibit 
lower standard deviations and market drawdowns (peak 
to trough performance during stress periods) than many 
traditional asset classes (Figure 2).

Potential Benefit 3: Alternatives May Offer Lower Correlations 
and Stronger Hedge Against Inflation
Alternatives may lower the overall volatility of the portfolio 
through their lower correlations to traditional asset classes.

Insurers have traditionally leveraged allocations to equities 
and TIPS to hedge inflation risk. However, real assets could 
offer stronger correlations with inflation, as demonstrated in 
Figure 3, and thereby help offset the impacts of an inflationary 
period.

HELPING MEET TODAY’S MARKET CHALLENGES
Insurers continue to increase allocations to alternatives(1), and 
the trend will likely continue due to:

Public Market Outlook
• Stock market valuations are stretched
• Rising rates and inflation are likely approaching, posting a 

daunting, new challenge to insurers

Over-allocations to Liquid Assets
• Insurers have amassed huge amounts of liquidity, which comes at a cost to growth

Accessibility & Opportunity Sets
• Alternatives have become more understood and mainstream
• The scope of products and managers has expanded exponentially

FIGURE 2: RISK: DRAWDOWNS AND VOLATILITY

Source: Hedge Fund Research Index (HFRI), Bloomberg, Cambridge Associates. 
U.S. Equities represented by the S&P 500 Index, Hedge Funds are represented by the HFRI Fund 
Weighted Composite, Private Equity is represented by the Cambridge Associate Private Equity 
Index.
Investors cannot invest drectly in an index, and unmanaged index returns do not reflect any fees, 
expenses or sales charges. Past performance is not a guarantee of future results.
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Source: Hedge Fund Research Index (HFRI), Bloomberg, Cambridge Associates. 
Source for Chart Data: Hedge Fund Research Index (HFRI), Bloomberg, Cambridge Associates. 
U.S. Equities represented by the S&P 500 Index, Hedge Funds are represented by the HFRI 
Fund Weighted Composite, Private Equity is represented by the Cambridge Associate Private 
Equity Index, Fixed Income represented by Bloomberg Barclays Aggregate Index, Real Estate 
represented by the MSCI REIT Public Market Index, and Commodities represented by Bloomberg 
Commodity Public Market Index.
Investors cannot invest drectly in an index, and unmanaged index returns do not reflect any fees, 
expenses or sales charges. Past performance is not a guarantee of future results.

FIGURE 3: LONG TERM ASSET CLASS CORRELATIONS
based on quarterly data 1998-2017

Fixed Income 1.00 Low Correlation

U.S. High Yield -0.09 1.00 Moderate Correlation

Private Equity -0.42 0.44 1.00 High Correlation

US Equity -0.42 0.64 0.76 1.00

Hedge Funds -0.36 0.60 0.82 0.81 1.00

Real Estate 0.02 0.55 0.42 0.58 0.46 1.00

Commodities -0.10 0.42 0.36 0.23 0.44 0.30 1.00
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R E S U L T S  T H A T  M A T T E R

(1)NAIC Reports as of Year End 2008-2015



PRODUCTS VS. SOLUTIONS
Most alternative asset managers focus on the benefits and characteristics on a product-by-product level. They often highlight potential 
return and risk and the standalone appeal of their Fund. This is not a comprehensive approach. 
• Does the product align with the objectives of your insurance company?
• Does the product intentionally offset or add to any of the risks in the overall portfolio?
• Are the allocation and diversification beneficial enough to be impactful?

We think differently about alternatives. 
We know that insurers are not always best served by a product approach. Instead, we believe they may benefit most from a holistic, 
flexible, and easily delivered approach to investing in alternatives. Our Alternative Markets Solutions® (AMS) services offers an approach 
that is uniquely tailored to their needs. 

EVOLVED ASSET ALLOCATION
Our Objectives-Based Asset Allocation® methodology takes asset allocation further. We assess insurers’ needs in terms of four key 
objectives and align the portfolio to help meet their business goals. 
• Yield Generation
• Growth
• Inflation Protection
• Risk Mitigation

OUR INTELLIGENTLY DESIGNED PORTFOLIO CONSTRUCTION
PROCESS AND ALTERNATIVE MARKETS SOLUTIONS® RESULT IN A 

DIFFERENT AND EASY-TO-USE PLATFORM FOR OUR CLIENTS.

Alternative Markets Solutions®: A Different Kind of Portfolio

FIGURE 5: OBJECTIVES AND PRODUCT ALIGNMENT EXAMPLE
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Deflation, Yield ü ü ü

Growth ü ü ü ü ü ü ü

Inflation ü ü ü ü

Risk Mitigation ü ü ü ü ü
List of strategies and asset classes is not all inclusive. For illustrative purposes only.

FIGURE 4: OBJECTIVES-BASED ASSET ALLOCATION®



Alternative Markets Solutions®: A Different Kind of Service

ALTERNATIVE EXPOSURE OPTIONS
There are a number of options to access the alternative markets, and they each have varying degrees of access, minimums, fees, rela-
tionship, and administrative burden. 
• Fund-of-Funds or Mutual Fund 

May be appropriate for a limited allocation to the asset class.  
• Direct Program 

Insurers can seek to construct their own alternative asset program - investing directly with managers. 
• Consultant 

Insurers may hire a consultant to help support manager screening with research, then select from the menu provided.

Fund-of-Funds Mutual Fund Direct Program Consultant Miles AMS

Access ü ü ü ü

Top-Tier Managers ü ü ü ü

Broad Universe ü ü ü

Low Minimums ü ü ü

Adequate Liquidity ü ü ü

Moderate Fees ü ü ü

Customized ü ü

Diligence Performed, Suitability Analysis ü ü

Discretion ü

Low Administrative Burden ü ü ü

Insurance Expertise ü

Least Resource Intensive ü ü

Easy-to-Use Solution ü ü ü

MILES CAPITAL ALTERNATIVE MARKETS SOLUTIONS® (AMS)
Many insurers are searching for alternatives guidance. At Miles Capital, we leverage our insurance expertise along with 
a fully diligenced suite of top-tier alternative managers to provide a flexible, tailored solution in each client’s interests. 



Alternative Markets Solutions®: A Holistic Approach

What can clients expect?

What does Miles Capital provide?

What are the ongoing service 
deliverables?

• Intelligent, objectives-based portfolio construction designed to help deliver 
a more aligned portfolio

• Top-tier managers
• Potentially performance-enhancing solution that also may reduce volatility
• Collaborative and fully integrated alternative asset service built by a tenured 

team of capital markets professionals 
 

• Insurance specialization and expertise
• Asset class and manager selection
• Access to best-in-class managers and vehicles
• Rigorous due diligence, management, and ongoing oversight
• A practical and accessible platform for clients, which offers a clear roadmap 

from initial considerations to final allocation and ongoing monitoring 
 

• Comprehensive, combined reporting
• Capital call and cash flow oversight
• Operational support
• Rating agency and Insurance Division support

MILES CAPITAL ALTERNATIVE MARKETS SOLUTIONS®
The universe of asset classes is complex. We leverage our insurance expertise, alternatives knowledge, 
and industry partnerships to bring our clients clear, customized solutions, all offered in a powerful easy-
to-use package.

THE POTENTIAL BENEFITS OF MILES CAPITAL ALTERNATIVE MARKETS SOLUTIONS®

ALTERNATIVE MARKETS SOLUTIONS®
Insurance Expertise. Alternative Advice.

MILES CAPITAL OFFERS A DIFFERENT KIND OF ADVICE AND ENHANCED 
PORTFOLIO SOLUTIONS DESIGNED TO HELP MEET YOUR NEEDS.

Call us today for more information.

515.453.8400



C O N T A C T  U S
rtdeary@miles-capital.com | 515.224.2709

Through our alternatives framework, Miles Capital will recommend direct investments in various alternatives strategies, 
such as hedge funds or private equity funds. These types of funds are typically exempt from registration with the Securities 
and Exchange Commission and from registration as an investment company under the Investment Company Act of 1940. 

In order for the fund to comply with the registration exemption requirements, interests in the funds may only be offered to 
investors who meet the definitions of Accredited Investor and Qualified Purchaser. 

The funds are also prohibited from publicly marketing itself and must maintain certain controls around providing 
information and sales literature. Miles Capital has completed substantial work to research and evaluate alternative funds 

that we may recommend to our clients. During our initial conversations we will provide you with indicative terms and 
characteristics for the funds and as an investment decision moves forward, you will be asked to enter into a confidentiality 
agreement with regard to a fund’s offering memorandum and specific marketing materials. At that point, Miles Capital will 
review the strategy, terms, risks, and other important information about each individual fund we recommend and give you 

the opportunity to fully read the offering materials. 

ABOUT MILES CAPITAL
We know investing for insurers. It requires a deep knowledge of the objectives, parameters, and regulatory constraints 

faced. And, each insurance company is unique. At Miles Capital, we offer insurers customized investing and relationships 
directly with portfolio management to help meet these needs. We take a holistic view of our clients’ needs, and build 

strategic partnerships that help support their broader goals. 

DISCLOSURES
The information provided herein is furnished by Miles Capital, Inc. solely for informational purposes and is confidential. 
It may not be reproduced or distributed to anyone else without prior consent. This document contains the current views 
of Miles Capital and is not intended to be, and should not be interpreted as, a recommendation of a particular security, 

product, or investment strategy. Such opinions and predictions are subject to change without notice. 

The strategies described in the presentation may not be suitable for all investors. There is no assurance that any of 
the objectives described will be achieved. This information contained herein does not take into account the particular 

investment objectives or financial circumstances of any specific person or entity who may receive it. You should consult 
your tax or legal advisor before making an investment, and investors are advised to thoroughly and carefully review 

financial, legal, and tax consequences of all investments to determine suitability. 

Investments in alternative assets may be illiquid and present significant risks. Past performance is not a guarantee of 
future results. Diversification does not ensure a profit or protect against market loss. There can be no guarantee that any 
investment strategy discussed in this presentation will achieve its investment objectives. As with all strategies, there is a 

risk of loss of all or a portion of the amount invested. 

MILESCapital
         FUNDSAlternative Markets Solutions®


